Quick sales, sales expert: crm-cucrtembl Unu HeT?

YT06bl OTBETUTb Ha 3TOT BOMPOC, AaAUM onpeneneHne, 4To Mbl 6ynemMm noHMMaTb o
TepMuHoMm «CRM-cuctema». lNog cnosamn «CRM-cuctema» Mbl MOHMMaeEM naeanbHyO
NHCPOPMALIMOHHYIO CUCTEMY, KOTopas obecrnednBaeT aBToMaTnaaumo
KNMEHTOOPUEHTUPOBAHHOIO Noaxona opraHndaumn. OHa nognepXunBaeTt BCE NPUHLMUNDI
paboTbl KOMMNaHUN, OPUEHTUPOBAHHON HA KNNEHTa, 1 obnanaeT Ans 3TOro MakcuMMmasnbHO
NOMHbIM PYHKLLMOHANOM, T.€. BKN0YaeT Takme cocTaBnsiowme, Kak:

Contact management (YnpaBneHne KOHTakTamu).
Activity management (YnpasneHve B3auMo4eNCTBUAMM C KNINEHTaMN).
Opportunity management (YnpaBneHne noteHUManbHbIMM CAENKaMK).
Project management (YnpasneHue 3aknt04eHHbIMU CaenKamu).

5. Knowledge management (basa naHHbIx No npooykram, ycnyram v LieHam KOMMaHuu,
NHJPOpPMaLMs O COCTOSIHUMN PblHKA U KOHKYPEHTAax).

6. Scheduling and Resource reservation (Cuctema kaneHgapen v nnaHNPOBLLNKOB).

7. ABTOMaTtmyeckas NoaroToBka KOMMEPYECKMX NPennoXeHuni.

8. Reporting (["'eHepaumns oT4ETHOCTN).

9. AHanus un hopMmpoBaHne LLeneBon ayanTopun, reHepaumns Crmckos NOTeHUManbHbIX
KIMEHTOB M UX pacrnpeneneHne Mexay TOprosbiMy NPeacTaBUTENSIMU.

10. MNnaHnpoBaHne NpoBeaeHNS MaPKETMHIOBbIX KaMNaHWA 1 NCCNefoBaHUN, a TakXxe
aHanm3 ux pesynbTaTos.

11. WHCTpyMeHTbl ons npoBeaeHns TenemMapkeTuHra.

Hoon -

Ecnu yuntbiBaTh 3TO ONpeneneHne uennkom, To nonyyaetcsd, 4yto CRM-cnctema — ato ruraHT,
KOTOPbIA MOXET O4EHb M 04EHb MHOrO€. Takylo CUCTEMY, BEPOSTHO, MOXHO CO34aThb, HO
npouecc byneT, NpakTn4eckn, 6ecCMbICNeHHbI: CNoXHas, LOPorocToawas cucrema
dpakTMHECKN MOXET 0Ka3aTbCsl HUKOMY He HyXXHOI. TeM He MeHee, NpeacTaBneHune ob
YMO3PUTENbHOM CyLWEeCcTBOBaHNM TAKOro ruraHta HeobxoamMmo, YTobbl OLEHNTb KOHKPETHbIE
peweHmnsa knacca CRM.

OTTankmeascb OT Takoro onpepneneHnsd, MOXHO cKka3aTtb, YTO CRM-cuctem B ngeanbHOM
NMOHATUWN HE CyLIEeCTBYET. Ha pblHKE npencTtaBneHbl NPoAYKTbIl, Wb B 6onblueit NN MeHbluelk
cTteneHn CoOoTBETCTBYHOWME STOMY MOHATUIO.

Mcxons n3 takom Toukun 3peHns, nporpammbl Quick Sales n Sales Expert Mbl MOXeM OTHeCTH K
knaccy CRM-cncTeM: OHM BKMIHOYAIOT PS4 BbllENePeUYNCNEHHbIX OYHKLNOHANbHbIX
COCTaBNAOWMNX N OPUEHTUPOBAHBI HA TO, 4TOOLI 06ecneYnTb aBTOMaTU3aLMIO aKTUBHOW
paboTbl KOMMNAHUN C KNMEeHTaMn. XOTS eCN CPaBHUTb X C Apyrumu, 6onee
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OYHKLMOHANBHBIMU PELEHUAMN, TO NO CPABHUTENbHBLIM XapakTEPUCTUKAMM UX B MEHbLLEN
cTeneHun npasoMepHo npuyncnatb K CRM-cuctemam.

B artoi cBa3n, npumeHutensHo kK Quick Sales n Sales Expert 6onee T04HO 66110 Hbl FOBOPUTH
0 CRM-peleHunsx, nockonbky noHatme CRM-peleHne o3Ha4yaeT KOHKPETHYO KOHGOUIypauuio,
co3aaHHyto Ha 6ase Tol unm UHON NHGOPMauUnoHHon cuctemsl. Nokynas CRM-cuctemy,
KNIMEHT MNOKynaeT UMEHHO OMNpeLeneHHy0 KOHPUrypaumto, Kotopas BkitovaeT B cebst Habop
onpegeneHHoro gyHkumoHana. OTnMynTenbHOM YepTor KOHUrypaumm senseTtcs
KOHKpEeTHasi KOHeYHas LieHa, kotTopas yXxe BktoyaeT B cebsi CTOMMOCTb U MHGOPMaLMOHHOA
CUCTEMBI, 1 €e HACTPOIKM A0 ONpeneneHHoro Habopa OyHKLMIA.
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